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PROCEEDI NGS

PUBLI C FORUM OFFI CER BENSKO: Good eveni ng,

| adi es and gentl enmen. | would like to start now.
First of all, I would like to introduce a few people
in the room Chairman of the Illinois Conmmerce

Comm ssi on, Chairman Box, is sitting up front and
Comm ssioner Erin O Connell-Diaz. W have sonme ot her
staff that are in here tonight and seated next to ne
is Gene Beyer, and Gene is the Bureau Chief for the
Public Utility Division.

Public hearing on the energy
efficiency demand-response measures, Ameren case
07-0539 and Department of Conmmerce and Econom c
Opportunity, case number 07-0541.

Good evening and welcome to the
1 1inois Comerce Comm ssion's public hearing. | am
Robert Bensko and | will conduct three public
hearings in the energy efficiency and demand-response
measures case. We will have this one tonight, one
Thur sday ni ght, November 29, in Rockford at the city
council chambers and Tuesday, December 4, in Chicago

at the I1CC office in the M chael A. Landon Buil di ng.
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Toni ght we would |like to hear your
comments on two proposals currently before the ICC
regardi ng how Ameren Illinois and the State
Depart ment of Commerce and Econom c Opportunity can
i mpl ement new state policies requiring electric
utilities to use cost-effective energy efficiency and
demand-response measures to reduce electricity

consunmption. Comments on anything other than that

subject matter at hand will not be accepted. | f
anyone has a conmpl ai nt about service, billing or any
ot her subject, | ask you to nmeet with a

representative from your specific company or call the
| CC's Consumer Services Division at 1(800)524-0795.

A new law requiring electric utilities
to use cost-effective energy efficiency and
demand-response neasures was adopted by the
| egi sl ature and signed by the governor in August of
this year. Ameren, ConmkEd and the State Departnment of
Commerce and Econom c Opportunity have filed plans to
satisfy the energy efficiency and demand-response
measures, and the | CC nust approve those plans within

t he next two nont hs.
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If you would like to comment tonight
on the plans, | will call your name in the order in
whi ch you signed up to speak. When called upon, |
ask that you state your nane clearly and spell it so
that the court reporter will have an accurate record.

W will make a transcript of al
comments presented tonight. Copi es of Ameren's,
ConEd's and DCEO s plans are available on the |ICC
website at icc.illinois.gov, and you can file
comments through our website as well. The energy
efficiency demand response information is at the top
of the main web page and there are directions on how
to file a coment. The docket numbers are 07-0539
for Ameren, 07-0540 for ComkEd and 07-0541 for DCEO s.

We will begin with a sunmary of the
pl ans from Ameren and Department of Commerce and
Econom ¢ Opportunity before we take comments. I f you
have questions, please save them for a brief tinme
until their presentations are concl uded.

| ask M. Stan Ogden, Vice President
of Consumer Service and Public Relations, and M.

Keith Martin, Manager of Consumer Services and Energy

6
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Efficiency fromthe Ameren conpanies to begin. After
t he conclusion of Ameren's presentation, M. Jon

Fei pel, manager of DCEO s Energy Division wil

present DCEO s plan, and then | will have the
guestion and answer period follow ng.

The reason that we do these hearings
in the evening is to give the public an opportunity
to get home, grab a bite to eat and come speak before
us. We do this for the citizens' benefit. That's
why we are here tonight rather than doing these
hearings during the day here at the office. W try
to be open. Il will let anybody speak tonight
specifically on the subject.

Are there any procedural questions
before we start? Does everyone understand how we are
going to do the format tonight? Seeing that, M.
Ogden and M. Martin, please step forward.

MR. OGDEN: Procedurally where would you |ike
us |l ocated? Would you like us to sit here?

PUBLI C FORUM OFFI CER BENSKO: Yes.

MR. OGDEN: My name is Stan Ogden, Vice

Presi dent of Customer Service and Public Rel ati ons.

SULLI VAN REPORTI NG COVPANY
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On behalf of the Ameren Illinois utilities, we
appreciate this opportunity to speak in a public
forum | would like to open with just a few brief
comments, and | would like to introduce fellow Ameren
enpl oyees who are here this evening.

Ed Fitzhenry is here representing our
| egal area. Il 1inois Regulatory Affairs is Jackie
Voiles with Keith and | tonight, and the Illinois
Public Relations staff, Lee Morris and Sean Van
Slipe, (sp) are here. Now, the fol ks that spent a
consi derabl e ampunt of time working on devel opi ng our
plan, M. Rick Voytas, is here. He has hel ped with
t he planning, the program analysis, wth our plan.
And Keith Martin will be speaking, and Keith will be
responsi ble for the inplenmentation.

Advancing to the first slide |I would
li ke to just kind of cover the Ameren Illinois
commtment to the energy efficiency and
demand-response planning. The Ameren Illinois
utilities currently have our plan with 13 programs.
The 2008-2010 Energy Efficiency and Demand-response

Plan really represents the initial steps of a
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l ong-term comm tment to a process that will continue
to devel op meani ngful, long-term cost effective and
sust ai nabl e energy efficiency initiatives.

To that point, the Anmeren Illinois
utilities conducted a survey recently in October and
t he question was asked what do customers want from
their energy conmpany. And the number one response,
garnering 62 percent of the customers' responses, is
t hey wanted help in saving noney on their energy
bills.

So the Ameren Illinois utilities are
commtted to this program W see it as a long-term
solution. W have, as the |ast point validates,
advanced energy efficiency initiatives with our
natural gas custoners in a separate proceeding. So
we see this as a long-term solution for the energy
issues that we are facing in the Illinois
mar ket pl ace.

Wth that | would like to turn the
presentation over to Keith who will go through nore
details of the program

MR. MARTI N: First, | would like to thank you

SULLI VAN REPORTI NG COVPANY
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for the opportunity to present the prograns tonight.
We have categorized our progranms into four general
solutions, the first being the residential electric
energy solutions, the second is the business electric
energy solutions, the third being the street |ight
repl acement program and then our demand-response
prograns.

The first program | would like to talk
about is the Home Energy Performance. This is an
onsite energy audit of single famly homes. The
homeowner will pay a nom nal fee for this service.
The remai nder of the programis covered through the
costs -- the remai nder of the cost is covered by the
program An onsite technician will visit the home

and check the infiltration and heat |oss through

walls and the attic. There will be an assessnent of
the air conditioner, its age, size and |l ast service
dat e. And then the technician will also install up

to five compact fluorescent bul bs, faucet aerators
and a water heater blanket on electric water heaters.

The second programis the Residenti al
HVAC Tune-up Program Thi s provides residenti al

10
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customers with diagnostic and mai ntenance services
for central air conditioning units. The contractors
are trained to use one of several analysis tools.
These tools check the refrigerant charge and the air
fl ow across the system's coils. Based on this
analysis tool, then the technician will make
modi fications to help the unit operate nore
efficiently.

The third programis a Residenti al
Appliance Recycling Program  This program pronotes
the retirement and recycling of secondary inefficient
refrigerators that were manufactured before 1993.
This program will pay a consumer $35 to retire a
wor king unit in their home. The program al so
provides information and education on costs of
keeping that inefficient unit in operation. The
conpany, Ameren, will utilize an appliance recycling
company that will verify the customer is eligible for
the program  They will schedule a pick-up date for
the units, and then they will properly recycle and
di spose of all metals and plastics of the unit.

The Residential Lighting and Appliance

11
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Program encourages the sale of Energy Star products.

This provides financial incentives to retail outlets

which will then encourage consunmers to purchase
efficient lighting and consumer appliances. The
lighting program wi |l generally follow the

Change-a-Li ght Model and will work with regional
contractors to establish price discounts and

poi nt - of -sal e rebates. For the appliance programthe
strategies will likely offer tinme-limted pronotions
with either mail-in or instant rebates.

The Residential Multifam |y Program
delivers conservati on measures to owners, managers
and devel opers of multifamly housing units. | t
provides incentives for installation of nore
efficient lighting in comon areas. That |ighting
woul d i nclude conmpact fluorescent fixtures and LED
exit signs. More expensive or conmplex measures such
as wi ndows or roof top air conditioning units would
be subject to an energy analysis process to validate
the cost effectiveness and also to establish
incentive | evels.

The Residential New Heating,

12
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Ventilating and Air Conditioning Programtargets
homeowners and installers of residential central AC
units. It will promote the purchase of new central
air conditioners that are at efficiency |evels that
are above current federal standards. It also
promot es proper sizing and installation of new units
t hrough training with the installers. It al so uses
protocol devel oped by the Air Conditioning
Contractors of America, and as with the diagnostic
tune-up program it will seek to calibrate the
refrigerant charge and air flow of the units.

The next group of prograns relate to
the commercial sector. The Prescriptive Program
offers a set of measures for commercial and
i ndustrial customers. Exanpl es include prem um
efficiency notors, vending machine censors, many
i ghting measures, variable frequency drives, air
conpressors and basic refrigeration equipnment. These
measures were chosen in part because they are readily
avai l able in the marketplace, and they will apply to
a |l arge number of customers.

The Commerci al and | ndustrial Custom

13
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Program is a broad category of measures that are not
included within the Prescriptive Program Basi cal | y,
this program provides financial assistance that
supports i nmplementation of high efficiency
opportunities which are normally avail able at the
time when customers are installing new equi pment or

moderni zing facilities or making improvenments to the

i ndustrial processes. These incentives will be based
on the estimted savings and will be validated
t hrough an engi neering consultant that will be

involved with the program

The Commercial and Industrial Retro
Comm ssi oning Programidentifies |ow cost tune-ups
and adjustnments to existing building controls and
HVAC systens. It is delivered through a trained set
of instructors and it will focus on inmproving the
buil ding system performance. And the enphasis here
is re-optimzing the existing systems or replacing
under -perform ng systenms. To qualify for this
program there will be an initial facility assessment.
Al so, the facility may be benchmarked against sim/ ar

facilities el sewhere.

14
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The Commercial New Construction
Program is a market transformation programthat
captures efficiency opportunities during the design
and construction of new buildings and maj or
renovati ons. The program uses the Leadership in
Energy and Environmental Design or LEED certification
process. This process works with design
professionals, trade allies and contractors. The
program s focus is to design and construct high
performance buil dings that offer inmproved energy
efficiency, strong environmental performance and
opti mum confort.

The Street Lighting Program provides
upgrades of street light fixtures to fit nore
efficient nmodels. This programis targeted to
communities that have Ameren-owned mercury vapor or
i ncandescent light fixtures. These technol ogies wil

be replaced with nore efficient technol ogies such as

hi gh pressure sodium fixtures. Di scounts to the cost
of the fixture will be provided through our tariffs.
Al so, the tariffs will produce | ower energy charges.

Ot her energy efficient technol ogies such as HI D and

15
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LED, or high intensity discharge and |ight emtting
di odes, will be considered where appropriate.

The next two slides cover Aneren's
proposed demand response programs. The first is the
Resi dential Air Conditioner Direct Control Program
Thi s program encourages peak demand reduction through
a fully automated direct | oad control of residentia
air conditioners. The program provides free
installation of the |load control switch and then
provides a credit to the customer that participates
in the program  This program then authorizes the
company to cycle the custonmer's air conditioner
during times of high peak | oad. The program will be
primarily inplemented by the company with third
parties for installation and marketing assi stance.

The second demand response programis
avail able to our commercial customers. Again, this
program pronmotes peak | oad reduction, targets

custonmers with demand that is |less than 400 kW A

contract will require the custonmer to reduce their
demand at a predeterm ned level. That level is
specified by the customer. W are asking that the

16
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| evel of reduction be at |east 25 kW or higher.
Customers that are participating in the program will
receive an automated fax or e-mail on the day of or
day prior to the curtailnment event. And then
customers receive again a per-event incentive payment
in the formof a bill credit.

That's a brief outline of the proposed
programs that we have offered. | would like to spend
just a noment and speak about another programthat is
being inplemented by Ameren in the second quarter of
2008. This is referred to as our Energy Savings
Tool kit. This is an online web-based tool kit that
customers will have access to. It provides five
types of information for consumers. The first allows
the customer to understand changes to their bill,
either through price changes or effects of weather.
The second application allows customers to understand
t he savings associated with upgrades to nore
efficient appliances. And then the third modul e
all ows customers to perform an energy analysis of
their home or business that will personalize ways of

reduci ng energy costs. The fourth module is an

17
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energy savings tips library. This is a general
library that provides |ow cost ideas that can help
anyone save noney. And then finally the nmodul e of
Energy Smart University is a general data base of
facts and energy sources that provides information on
safety and environmental inmpacts related to energy
use.

| wanted to also take just a m nute
and point out that Ameren currently has on its
website an interactive diagramthat allows customers
to see and understand the estimated cost of their
appliances in their home. This is available to al
consumers today.

Those are the program benefits. I
would Iike to spend just a noment and speak to what
this will cost consunmers. The chart shown descri bes
the monthly fee for 2008, 2009 and 2010 for two
categories of residential customers. The first
category is a general use custonmer. The second is an
all-electric customer. As you can see on the chart,
in 2008 customers would pay 30 cents per nonth on
their bill, rising to 63 cents in 2009 and reaching

18
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96 cents in 2010. That is the cost of -- the direct
cost to all consuners for the prograns.

| wanted to take just a m nute and
poi nt out four exanples of how customers that
participate in the prograns can receive benefits.
The first is customers that install a CFL will save
approximately five dollars per year in their energy
costs. A typical home has 20 to 30 |light bulbs. A
spare refrigerator that's manufactured prior to 1993
consunmes al nost $18 a month or $200 per year.
| ncreasing the efficiency rating for an air
conditioner froma CR 13 to a CR 14 can save a
consumer $30 per year. And, finally, training
contractors to properly charge air conditioning units
and size duct work correctly can save a homeowner
approxi mately $160 per year.

There are also some |ong-term benefits
to all customers and to society in general. First,
we would like to point out that by using |ess energy
at home, we can reduce greenhouse gas em ssi ons.

Al so, at the conclusion of the first year of the

program in May of 2009, we estimate that we will save

19

SULLI VAN REPORTI NG COVPANY
(312) 782- 4705



10

11

12

13

14

15

16

17

18

19

20

21

22

enough power for approximately 7700 single famly
homes. Also, over the long run, increased energy
efficiency will delay the need for new power
generation, transm ssion and distribution facilities.

That concludes ny description of the
progranms.

PUBLI C FORUM OFFI CER BENSKO: Thank you very
much. That was quite informative.

Now, we will take a three-m nute
recess and have M. Feipel set up for his
presentation and then we will go forward. Then we
wi Il have the question and answer peri od.

(Wher eupon the hearing was in a
short recess.)
PUBLI C FORUM OFFI CER BENSKO: We wil
reconvene. DCEO has some handouts if anyone would
i ke one. Jon is passing them around.

This is Jon Feipel from the Depart ment
of Commerce and Econom c Opportunity.

MR. FEI PEL: Okay, and good eveni ng. Let ne
say first | would Iike to acknowl edge in the audience

we have got Dave Streicker of general counsel, John

20
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Knittle, deputy general counsel, and then also Greg
Lenaghan and Dave Baker from ny staff who will also
be avail able for questions if needed.

PUBLI C FORUM OFFI CER BENSKO: Thank you.

MR. FEIPEL: On behalf of the Illinois
Depart ment of Commerce and Econom c Opportunity |
would like to thank you for this chance to conme and
present, go through, the Department of Commerce's
portion of the energy efficiency portfolio as you
requested here at the Commerce Conm ssion in Docket
07-0541.

So we will go -- first, | would like
to wal k through how we came about the prograns and
our portion of the plan. Throughout the process,
since the bill was passed and signed by Governor
Bl agoj evich, we sought specific input froma nunber
of different parties. There were a nunmber of
meetings with key stakehol ders of the process, the
| egi sl ative process, the Attorney General's office,
Environment al Law and Policy Center, among a nunber
of others who were engaged. Then we al so sought out

specific groups, Department of Health Care and Fam |y
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Services, for their input on sonme of our |low incone

prograns. Il 1inois Housing Devel opment Authority
again in that low income sector. Since a mjor
portion, as you will see, of the DCEO portfolio

focuses on public entities, the public sector, we
al so sought them out specifically to make sure that
the programs we were working on would fit and work
for their needs.

From t hat, again, here is another
series of key factors in how the Departnment arrived
at the programs that we would be offering as our
portion of the portfolio. First, the statute is
fairly clear. DCEO shall produce some portion of
savi ngs. It is linked into the statute of ten

percent of the overall budget, which conmes out to

about 40 percent of DCEO s budget, would focus on the

public sector as defined as municipals, community

col | eges and school s. From there it makes sense --
the statute also includes a carve out for |ow incone
customers. It makes a | ot of sense that a state
agency |i ke DCEO would coordinate the |ow i ncome

prograns because of our relationships with sister
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agencies |ike HFS and | HDA and ot hers.

So from there we decided that it was
also inportant -- DCEO, for those of you who don't
know, has run a very successful suite of energy
efficiency prograns, albeit |ow budget, but very well
established in the marketplace for a nunber of years
now. So we thought it best to |everage those
progranms and al so be able to use some of our other
fundi ng sources. W have federal funds. W have
some ot her dedicated state funds that we use for
t hose programs in order to cover some of the other
efficiency measures |ike natural gas that weren't
going to be included.

Then kind of |ast considerations, it
was very inportant, of course, to neet the three-year
kil owatt hour savings goals of this first three-year
pl an. In order to position Illinois in a place to be
able to meet the |longer term nore robust goals of
the plan, if we just focus on giving out specific
dol l ar incentives for |ight bulbs, for exanple, for
these three years and didn't do anything to devel op

the market to get people educated and trained, it

23
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woul dn't matter how much you try to throw in
incentives if there is not the people trained to
actually go further and with nmore robust efficiency
measures down the road.

And, lastly, it is critical that we
have sonme flexibility within the budgets of the
di fferent programs, and so you will see that we tried
to limt the different sectors we focused on in order
to make it easy to shift dollars between prograns.

If one isn't working in year two, for exanple, we
could switch to a different one.

So from there how will our portfolio
interact with some of the others? Well, first, as |
menti oned, some of these other DCEO fundi ng sources
we will use to supplement the efficiency program,
both to cover things |ike natural gas that aren't
currently covered, but also to augment some of the
techni cal assistance and training prograns as well as
some of the |low income prograns.

Al so, Ameren and ComEd are doing to a
limted degree some of the market transformation
training, education prograns. And so we thought,

24
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okay, we were going to take that as a major piece,
also the low income prograns as a major piece, and

t hose are significantly |less cost effective than some
of the other incentive prograns. So where we are
really kind of going with this is a team effort

bet ween the Departnment and the utilities. | nst ead of
di viding up 75/25 percent the kilowatt hours savings
goals, as the law calls for with the dollar val ues
and the budgets, we are going to be nore flexible and
the utilities are going to cover us a little nore so
we can contribute a little less kilowatt hour savings
but be able to achieve some of these critical other
prograns.

So fromthere, as | have touched on,
this gets you to kind of the major categories of
DCEO s prograns. So for one, the public sector, that
focused on munici pal K through 12 schools and
community colleges, will be a major focus. Again,
the law calls for 40 percent of DCEO s money to be
spent there. W are going to bump that up to 65
percent because we are also going to include

uni versities and state facilities who make their

25
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procurenment decisions in a very sim/lar fashion.

The | ow i ncome programs, that's | ocked
in by statute also that they receive their pro rata
share of the noney that they contribute fromtheir
bills. That calculates roughly to about 25 percent
of DCEO s total budget each year. And we are going
to try to make sure that that noney is spread anongst
alittle different |low income categories, be it
af fordabl e housing units, famlies that live in
rental properties or single famly homes. That is
vital to the success of the |low income prograns.

And then fromthere to be able to hit
these more market transformation sectors |ike
techni cal assistance, education and training, design
assi stance, all these different areas, to make sure
the market is ready for, again, the nore robust
savi ngs of the outer years.

This gives you kind of a snapshot of
DCEO s overall budget. In year one we are | ooking at
about $12.9 mllion total, and then year two and
three it roughly doubles, a little nore, and then
this again shows you a little bit nore of a specific

26
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break out between the three different sectors of how
t hose dollars would be divided.

So specifically now for the public
sector, the programs that we will be offering, very
simlar and as you have heard from Ameren this
evening. We will be offering a Prescriptive Program

for that sector at the bottom You can see

muni ci pals, public schools, etc. And it will be very
simlar in nature where there will be a menu of
different options, |lighting upgrades, chiller

upgrades, AC upgrades, that then municipals in that
group can call us and get a rebate or a grant to
i mprove upon their existing equipnment.

The Custom Program again, very
simlar, and as an aside, these are intentionally
designed to be simlar to reduce clains of
discrimnation in the marketpl ace. If you are
offering two different incentive levels to a business
versus a municipality, for exanple, you can i nmagine
the arguments will get back, why can't | get that
same dollar value, etc. So goi ng back, the custom

program is designed, as you have heard, to be kind of
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a catch-all for anything that doesn't fit nicely
within that prescriptive set of measures.

The New Construction Program that
will be targeted to buildings in the public sector
t hat we should go beyond current energy code
st andards. So whatever energy code buil ding code
applies to the building in question, be it a K
t hrough 12 school or a county buil ding or whatever,
we will give dollar incentives to go beyond the
regul ar basis.

Then the | ast one, this is a specific
K through 12 school program It is called Lights for
Lear ni ng. It is has been very successful in terns
of , instead of having children in grade schools going
door to door selling candy bars or pizza or whatever
else for school fund raisers, they will instead sel
compact fluorescent |ight bulbs of all shapes and
sizes and styles. And so, not only does the school
get an excellent fund raising opportunity, but then
al so the program contributes to the curricula of the
schools in order that those kids are educated well in
the efficiency and the benefits of efficiency and why
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you should conserve and that. So not only do the
kids go then door to door and sell the |ight bulbs,
t hey have a sales pitch, but also at honme they can
help their parents and famlies become nore
efficient.

From there, the low income set of
programs. As | said, we want to make sure that we
cover all different housing types for the |low income
sector which can be very difficult to make sure that
the i mprovenents are being done correctly and are
there to stay.

So, first, just kind of again
| everaging the current program DCEO has been
running a gut rehab and new construction energy
efficiency program for affordable housing across the
state for a nunber of years. W are going to expand
on that and really tighten up sonme of the electricity
measures that make up that program

From there, mpderate rehab, we are
going to now create a new kind of offshoot program
We have found over the years that because we have had

limted dollars avail able for our new construction
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and gut rehab program the affordable housing units
that are interested in just noderate rehab, the major
di fference becomes gut rehab/new construction, you
have got the walls opened up so you can really get in
and tighten up building envel opes and add extra
i nsul ation, etc., which you can't do in a moderate
rehab situation where you don't have access to that
kind of building wall cavity. So we are going to
i ntroduce a new program to cover those types of
renovations.

Then to rempdeling single famly
homes, small apartnment buil dings, we are going to
partner with | ending organizations |ike Shore Bank,
for example, that targets small loans to |ow income
househol ds that would then include an energy
efficiency piece so that when a house is bought and
sold, we are able to get in there and upgrade
different appliances and lighting fixtures and the
like.

The | ast program we are going to offer
is the Direct Insulation Program It is very simlar

to what you hear about weatherization progranms where
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li ke the Department of Housing and Health Care and

Fam |y Services, or |HDA, other departments, go into

a building and will directly install 1ight bulbs or
refrigerators or wi ndow AC units. It is not really a
renovati on. It is more of adding in an energy

efficiency measure on top of an existing building.
We are going to take funds and further fund those
agenci es and other not-for-profit groups, potentially
muni ci palities, who offer programs simlar, to kind
of leverage their already network of people in the
field, community action agencies, etc., that are very
good at putting in these kinds of measures.

Then we have got kind of a sector of
techni cal assistance programs. W are getting to
t hat market transformation sector now, a little bit
you have already heard about from Anmeren. But the
DCEO has run two, again, very successful prograns
over the years. The first is the Smart Energy Design
Assi stance Center. It is a partnership with the
University of Illinois, Chanpaign-Urbana, School of
Architecture, to work with small businesses which are

going to expand and cover public entities also, to
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really go through some design assistance, sone energy
audits and help them i mprove upon the efficiency of
their buil dings.

The second program that we have run
for a nunber of years has been called the MEEP
Program which is a Manufacturing Energy Efficiency
Program for |l arge industrials. W are going to again
with this new portfolio kind of change this and ranp
it up to cover all really large customers. A big
contestant here would be hospitals, huge energy
users, and the MEEP Program now we are going to cal
the LEEP program wll go a |l arge way to hel ping
t hese people with energy audits and designing systens
and practices and the |iKke.

The goal of both of these programs
will be to take businesses, public entities, from
across the state and then, not only tell them okay,
here is how you should inmprove upon the efficiency of
your business or your building, etc., but then also
to funnel them into the appropriate either Ameren,
ComEd or DCEO efficiency incentive program So, for

example, a small business in the city of Chicago
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signs up with the SEDAC Program the SEDAC redesigns
the tools for their business who would then send them
to ConkEd for incentives for lighting and what not.
If it is instead in the southern part of the state or
outside ConEd's territory, it would be Ameren. If it
is a public entity, we would recomend themto the
DCEO i ncentive prograns. So it is actually both to
do mar ket system market devel opment transformation,
but also then as a guide toward the incentive
progranms to make them further nmore successful.

Then the | ast kind of set of prograns,
t he education and training progranms, the major focus
here is to work with the building industry and al
the different kind of job networks you can think of
t hat impact the building industry, whether it is
residential, commercial, industrial, building code
enforcement officials, to make sure that everybody is
aware of efficient building practices, efficient
installation techniques, so that as we are ranping up
t hese incentive programs over the years, that there
is a network in place of contractors and the like to

be able to put this stuff in when it becomes
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avail abl e.

So from there, |ooking at how wl|
this be inplemented, we, the utilities and DCEO, a
week or so back filed our proposed plans. Those
i nclude a nunber of expected savings goals. Many of
the -- in fact the vast majority of the measures that
we propose -- come from a nunmber of different
sources, best practices, especially reliant on
California's work in this field. They have been
doing it for a number of years and have becone very
good at it. So we are planning on |everaging that
wor k that has already been done, due to the short
time frames, in order to make sure that these kind of
stay in place going forward.

And then we are going to come to it
here in a mnute, an independent evaluator will be
hired per the statute, and we are proposing
recommendi ng that an advisory group be put together
of interested parties to manage that contract, work
with the independent evaluator, and then take a | ook
at the different measures and the performance data
that is com ng back in, and then |let us know as we
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are going along if something is not working. For
exanple, we want to know in half way through year two
that the program that you thought was a really great
idea a year and a half ago just is not working, it is
falling on its face, the demand wasn't there,
what ever. That's much better to know then because
you can readjust, you can recalibrate, you can shift
dol | ars. You don't want to find that out at the end
of the case or worse case scenario the end of the
three years because the absolute goal is to reduce
the energy use in the state of Illinois. If it
doesn't snell good, it will get penalized. The point
is to make the goals.

So fromthere, just very briefly to go
t hrough, if you |look at the total, now this gets a
little bit extra thrown in, but |ooking at the energy
efficiency portfolio standard and al so the renewabl e
portfolio standard which was also included in the
same | aw, there are substantial environnmental and
econom cal benefits that will be realized for the
state as a whole when you |ook at the utilities and

DCEO prograns as a combi nation.
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A lot of times we get the question why
is the Department of Commerce doing energy stuff, why
not Natural Resources, EPA or sonmebody else. Well,
there is an absolute substantial econom c benefit
t hat can be achi eved through these kind of progranms
and certainly the renewable part al so.

And to show you on just a graphic,
some of you have already seen this before if you were
in Bloom ngton about a nonth ago, but really just
kind of focusing on the first chart, that dark blue
at the bottomis the amount of fossil fuel and
nucl ear generation we have needed over the years and
you can see as we get to about 2008, 2010, that I|ine
| evels off. We shouldn't be building any nmore fossil
fuel nuclear plants as the combination of the
efficiency, the top goal, and that red in the m ddl e,
the renewabl e power, take the place of that. So we
shoul dn't need any new plants which is going to, if
you | ook now at the right chart, lead to significant
carbon di oxi de reductions. For these purposes you
can see the red at the top is what you are getting

fromthe efficiency portfolio standard and that
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becomes substantial when you get out to the outer

years.
So from that, thank you very nuch.

PUBLI C FORUM OFFI CER BENSKO: Thank you, M.

Feipel. W will not go into a question and answer

period. John, do you want to stay up front just in

case? You can pull that extra mc up there, and the
gentl emen from Ameren or whoever is going to do the

guestion and answer peri od.

s there anyone in the audi ence that
would like to ask a question at this time? Any
coments? | know we are all famly in here so we
have all heard it a mllion times. Seei ng none. We
wi Il adjourn until Thursday night at 7:00 p.m 1in
Rockford, Illinois. Thank you all for com ng tonight
and thanks for the presentations.

PUBLI C FORUM ADJOURNED
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